Customer Referral:
Bob Cariglia

I have had the pleasure of being associated with Tim Haunn and Haunn Financial
Services since 1985.

Over the ensuing period of time, I have experienced significant changes in my career
both from a job description and job location point of view. Throughout this evolution,
Tim and his staff have always been available for consultation and advice and have been
the consistent thread in my financial planning strategy over the years.

Has Haunn Financial has grown; the organization has done a remarkable job of attracting
qualified personnel with the same customer service orientation and professionalism as the
founder Tim Haunn. In my opinion, it is this level of professionalism, consistency and
follow-up that differentiate the Haunn organization from the many other purveyors of
financial services” in the marketplace.

As a sales and marketing professional, I have interacted with numerous service
organizations in the capacity of manager, vendor and customer. I have often sighted
Haunn Financial as a model of exemplary service, flawless customer follow-up and
ongoing product reinvention.

It is my position that the highest level of client satisfaction is to have complete
confidence in a partner and to have no reservation ns in referring colleagues to use the
services of that partner. Ihave always looked at Tim Haunn and Haunn Financial in this
manner. Accordingly, I would always offer my services as a reference to this fine
organization.

Bob Cariglia



